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B5&B Inventory Management Systems
B.LM.S.
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_ Rupture Disk Inventories
A capital cost you can do without.....

BS&B Inventory Management Systems (B.I.M.S.) assists customers through improved management of rupture disk purchases
and inventory of rupture disks, explosion vents, custom engineered rupture disk products, and related pressure relief devices.
By allowing B.I.M.S. to manage and optimize the purchase and inventory of these products, B.I.M.S. will reduce, or in many
cases, eliminate inventory costs without compromising on safety stock levels.

B.I.M.S. REDUCES YOUR COSTS.

Maintaining a competitive edge requires reducing the total cost of
ownership (TCO) of equipment and processes as well as goods and
services. Inventory management and technical services related to
efficiency and productivity of applications utilizing BS&B products
are among the many services which B.L.M.S. provides. B.L.M.S. is
uniquely skilled in providing a comprehensive approach designed
to address stock out situations or unpredictable demand for prod-
uct, increase productivity through more efficient process utiliza-
tion and reduced downtime, and assist in maintaining the highest
level of safety, environmental, and code/standards compliance.

B.I.M.S. IMPROVES CASH FLOW

Reducing or eliminating inventory costs associated with pressure
relief devices introduces working capital back to a company’s bal-
ance sheet. B...M.S. works with each customer to tailor a solution
for inventory management, significantly reducing or eliminating
the cost associated with that inventory. Where a consignment ap-
proach is selected, the product is invoiced when it is consumed,
eliminating any inventory cost associated with those items. Where
non-consignment is chosen, B.I.M.S. is typically and conservatively
able to reduce inventory by 20-40%. The associated cash freed up
through inventory reduction may now be redirected.

A PARTNERSHIP FROM THE START

A Partnership from the start, B.l.M.S. refers to its customers as
“partners” and the partnership is one of mutual dependence, re-
liance, and respect. From day one in a B.I.M.S.-Client relationship,
the onus is on B.I.M.S. to perform and with over 400 subscribers
in 12 countries, B.I.M.S. has a proven track record of performance.
B.I.M.S. relies on BS&B for the products which meet and exceed
customer expectations, but it is the services B.L.M.S. provides in
combination with the excellent product performance that makes
the B.I.M.S. relationship different.
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(Pictured): A B.L.LM.S. Rupture Disk Package with bar code label to support
fast and accurate inventory checks. When an overpressure relief device
activates at your plant, B.LM.S. immediately ships your plant specific re-
placement device. In situations where unusual or accelerated depletion
of inventory occurs, it may be necessary to generate an Emergency Deliv-
ery Order to avoid production downtime.

BS&B has the most comprehensive range of pressure relief de-
vice solutions of any manufacturer of these safety products. This
unique capability ensures B.I.M.S. sales and service personnel are
able to offer the best solution, not just a solution, for a customer’s
overpressure protection application. The confidence B.I.M.S. has
relative to their ability to provide products and services that sub-
stantially improve safety, performance and reliability is born from
over 30-years of experience working to perfect that offering.
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SITE SURVEY / AUDIT

For process facilities, the first step to becoming a B.I.M.S. customer
is a site survey/audit. Upon completing required safety training
and enacting necessary confidentiality documentation, B.L.M.S.
technicians will survey each pressure relief device in a facility and
record key pieces of information relevant to the services B.I.M.S.
provides.

In addition to specifications of the installed pressure relief devic-
es surveyed, B...M.S. technicians observe and evaluate the entire
installation. A detailed report of B.L.M.S. findings along with rec-
ommendations for improved safety, reliability, and productivity is
then created and provided to the customer. This is all completed at
no cost and no obligation as part of the evaluation process. Follow-
ing these activities, B.I.M.S. begins open discussions about specific
wants and needs relative to the services B.I.M.S. can provide and a
tailored solution is put in place.
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Emergency Delivery Charges
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Expediting

STANDARDIZATION

By standardizing on a single source for rupture disks and holders,
custom engineered products, explosion vents, and associated ac-
cessories, customers realize savings through consolidation of like
specifications, reducing the number of inventoried line items.

Standardization means fewer designs, meaning a higher level of
comfort and familiarity with those designs. In process plant envi-
ronments where pipe fitters and mechanics have responsibility for
installing and maintaining these devices, this leads to more reli-
able installations by reducing the likelihood of errors which can re-
sultin annoyance activations or an inadequately protected system.



AMERICAS

Tulsa, 0K USA

T:+1918 622 5950
F:+1918 665 3904

E: sales@bsbsystems.com

Houston, TK USA

T:+1713 6824515
F:+1713 6825992

E: sales@bsbsystems.com

Minneapolis, MN USA
T: 419529410146
F:+1952 941 0646
E: sales@bsbipd.com

Edmonton, AB Canada

T:+1 780955 2888

F:+1 780955 3975

E: contacts@bsbprocess.com

Monterrey, Mexico
T:+01152 818299 5861
T:+011 52 81 8299 5862
E: sales@bsbsystems.com

Sao Paulo, Brasil
T:+55 11 2084 4800
F:+55 112021 3801

E: sales@bsbbrasil.com

EUROPE, MIDDLE
EAST & AFRICA

Limerick, Ireland
T:+353 61 484700
F:+353 61304774
E: sales@bsb.ie

Diisseldorf, Germany

T:+49 211 93 0550

F:+49 2113982171

E: info@bormann-neupertbsb.de

Manchester, UK

T: +44 161 955 4202

F:+44 161 870 1086

E: sales@bsb-systems.co.uk

Moscow, Russia

T: +7 495 747 5916. ext 427
F:+7 499 133 4394

E: sales@bsbsystems.ru

The Hague, The Netherlands
T:+3120 399 9965
E: info@bsbsystems.nl

Copenhagen, Denmark
T: +45 296569 61
E: info@bsbsystems.dk

United Arab Emirates
T+971(0) 555180314
T+971(0) 55518 0916
F+971 (0) 2 558 9961
E sales@bsbsystems.ae

ASIA PACIFIC

Singapore

T: +65 6513 9780
F:+65 6484 3711

E: sales@bsb.com.sg

Yokohama, Japan

T:+81 454501271

F:+8145 451 3061

E: information@bsb-systems.co.jp

Seoul, South Korea
T:+82226369110
F:+82 226369120
E: sales@bsbsystems.kr

Shanghai, China

T: +86 21 6391 2299
F:+86 2163912117

E: sales@bsbsystems.com

Chennai, India

T: +91 44 2450 4200
F:+91 44 2450 1056

E: sales@bsbsystems.com

Visit our website for the most complete, up-to-date information

Products, specifications and all data in this literature are subject to change without notice. Questions regarding product selection and specifications for specific
applications should be directed to BS&B. All sales are subject to the BS&B companies’ standard terms and conditions of sale. Nothing herein should be construed as a

warranty of merchantability or fitness for a particular purpose.
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